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Case and Point: Does anyone listen to the data?  If 

we told you 12 months ago that our forecast for 2010 was 

12.5M units, would you have said that our outlook was too 

high or too low? Itôs an interesting question that illustrates 

just how volatile the market has become and how emotional 

we as humans are. Over the years, I have found that con-

ventional wisdom isnôt always rooted in reality. 

Lets take a moment to review the monthly U.S. light vehicle 

SAAR (seasonally adjusted annualized rate) numbers. Better 

yet, lets chart it. U.S. light vehicle SAAR posted up at 11.2M 

units in July. Yes, it was spurred by ñcash for clunkersò. 

Given the success of the program, (ending yesterday) we are 

forecasting that U.S. light vehicle SAAR will come in over 

13M units in August. Yes, we said 13M unitsé itôs not a typo. 

A SAAR over 13M units in August represents an almost 

15.9% sequential gain over July. This is on top of the early 

16% gain produced in July compared to June. We saw an 

event similar to this one in October 2001 when 0% financing 

was initiated. The program, at that time, provided us with  

a 35% increase in sales for the month of October 2001, 

compared to September of that same year. 0% financing 

jolted sales over just one month period, whereas the effect 

of ñcash for clunkersò is taking place over a two month  

period of time, to achieve similar results.  

While we do not argue with the premise that there will be 

pull forward sales, one also must accept the impact such an 

event has on the macro economy. Stimulating macro eco-

nomic activity is the recipe for helping to bring ñsustainableò 

recovery back to the automotive sector.  
Assuming a 13.0M unit plus SAAR for this month, our sales 

forecast for 2009 has been upwardly revised to 10.3M units. 

We expect that U.S. light vehicle sales will continue to hold 

up over 10M units for the remainder of the year. While it  

is reasonable to assume some hangover in September and 

October (pulling back under a 10M unit mark in September), 

sales should rebound by years end and turn significantly 

higher in 2010. U.S. light vehicle sales levels in the range  

of 12.5M to 13.0M units are forecasted for next year. The 

ñCash for Clunkersò program will not pull sales from 2010,  

it will stimulate economic activity and auto sales in 2010.                                                                       
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